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Bifi 5 3 Aok N iz 2L [ B A 4 | BRAE AR SCIBURE (4 i2E K < XU B4 ik s 1 T
A, 3T HAT A BREZ R I 19 R A Al FBURT 2 [F]3E SR A B AR (TR, 2021) i 4n, 15 B
i — B ILAE AR IR O 6 A8 E L OIS 423K 40 JR) . Interbrand A1 Brand Z G KA
HEATRS X BT v ] 5t R ELHCHEAS S A e S IR, 508 AT AR L,
T B B TR BRI B AR i — 2P e T A R 4Rk fE D AR (Steenkamp, 2020) .
R AR 30 AT 1 (201 8—2019 v [ 5545 L By T S WIFFE 41y ), v B 5 W R 52 2 T 3 R
BIFE201 843K 2 T 9.1 054270, H PP B 1 144 o — 2“2 WAL (/N i L, Wi Sandriver
ZUCZUG /NEUFI % 5045 TR AR B S AL & P A 2R T R DA 2 ERIE 4, I8 Bh s S L i
87 2GR ST 2 TR

TEHIE I, BRI 7 & Sk (global consumer culture ) J& 4= BR i i AL AF 5% 40138 (global
branding literature ) ) FEAHF2 (Alden® , 1999 ; fa[ {411, 2013 ) . H Alden?%: (1999 )FEE T 45
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B HT BRI IZAR S IR, A ARV A S AR T K, BRI SEHGER IR TR A
REETTHITIE T AR, F BLIUS T — 25047 B M A7 WL (Lin%s:, 2021) . (K, iR

(2013 )R, A= BRIM B & SO B HAT AR A S RO B2 1 51 400 T 2R A A T S T 27 R A AR

o ZE TR A2, L S BB 2R B RN SR SCAR T 7 43 1R A R Sl AR A 5 T AT A A
5% F 1 (Steenkamp, 2020 ) F1G 51 TP J5 (52 Bk 5 (Huang f1He , 2021) o 501, FRATT A9 — 301 512
UEBFSE 7R B4 3K 2 SR OCHIFSE B 8l 45, P D 5t (R R S0 ) S 28 i
JEAR K — T P4AF 5T SR i T — > 2 AR A (Huang FiHe, 2021) HE) HRT R 1F, FE 4
BRI 5 SR, HE v [ B R SR B R A S 5 0 2 KB I A -

TE RS EANEIE PICE 5 N, AR SCHE [ JBURH 5 SR 1 6T, A2 5 43k 93 SCfb Al
KB BRISHERE A O S AR ST A, X A AR AR A S I B 2 Ab R BT AT 5 )
LR M, 25 5 I AR [ N I RIS L], OGR4 1, DB 22 ARS8 o (i Bl Ay [T B
2 FUTTIREE T b [ n) R v [ e SEUAR A 5 A R S v [ 2 R R o i A 74 g [ R — (o]
AR, 2021) I, AR SCGA A 3T AR A B0 10 5 2Bk 2 8 SCH A DG 9 T
], oA [ N 3 R T v SR 1 2R i L A FR A R s

=, ERHEELHERERM

(— )T B AL SO BRI PSR SO R e

HRIEAIC A BV (AldenS, 2006 ; Steenkamp, 2019a ) , A BRTH 2% 2 SCHCHY BIEAR IR AT
B E] =R, 70 5 9 SIS SO Bk B MO I B X =R BE il
)T BRI B SCACRI IR SRR 2 2 28 AL AR

i IHPE S B 2Rk 2 SO SCERAE T RS EEA  ARFE Arnould Ml Thompson
(2005 ) & eI B8 SCALBEIE , 1 2 5 AN R b B (7 T B 5 11 2 A G A 2 il
I ARPEATRE SCRIZRAE o I PR AMA R AR S 7 85 T 5S4 i1 2 T LA T 2 2 A
M A AE X 8871 B B 97 B AT TE AT 2 il O i AL ), 87 B JCHE B4 9 i (IR 55 MR AE
PEFTT ) U X —JEURG, A BRI 9 SCA AR 31 2 SCHR A T 3R AE TN 2 5 1Y FL RS (B

T GEFIRRE A 18 B STAAH LG, 38438 A ) A RV 2 SCAORA [ A, 5 AL 1

AR ISP 1o Ao 2 M IS BTty SR 0 BN T w2 o LR ke, U7 2% 25 SCAR XA 1 Bt
SRR AT AR, A BRI 2 SO T U — M L B R, MR T I — i R AT LY

A1 7 AR BITH B A BTG IR OC 2R , LA RAR 136 SO B LI Ot A4t 2> BE IR G R

F B o 2R A T %% AN 5 (Steenkamp,2019a)

5 SO AR B R T A BkiE g Uk SR SO A sk A e T I SR A
5 AR TE DT OB A 5 B4R 07 SR S 36 T I e, 2Bk LI 8 Sl ) — A~ 3
B SN BB K AR B BADGE SHX TG A TR RN 4 R R | 2[4

SRR N 8 (R0, JF AT AR ) — A R =2 3 2 2 S0 f b (e 45 2R ) .

VLA, 2 BB A AEPIFIAS T 2006 10 25 AU o FL— IR SRS AR Bk PR A 125 ik i H 25
W e B IR AR e J i A IR 3 (AR T2 (X N R 2377 A — Fh e BRI A T 2%
A (LB ) AR, X SE R 28 SR A0 9% 38 = A R P A £ S AR Aokt i sh L, HEFR A
SEERMEG AT 1 b (Bartsch 45, 2016a ) . H Ik , 2 BR A0 T 8 FVAS 146 0 s 2L [ AE S ik
&4 (culture mixing ) . 12 W i AT 38 3o B85 SOk O B P Y SCARTR B A E R 98 45 B ENIE (Hao 5%,
2016) .5 48 A, FEFE LR Boi 2Bk ) A9 5K, SOk sk A e A 2B 1 22 AU A

AR FE XMW HR PR RE
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BN 22 FARDT RS 2 — Xt , I BR 024 8 5 W Pl International Marketing ReviewTE
20194 L4 Wi & P Global Consumer Culture: The Evolving Nature of Global and Local
Consumption({E=BRIE 0% SCAK : 23R TR FIAS 131 2% T IEAS o) ) AT TR -

85 =, SCAIE N BS AR T I 2 Q] B i A BRI 3% 8 Sk o SCARE N T R A AR T
AN SCARET T B A5 A (E U] - Alden%s: (2006 )BFTH 28 X 2 BRIEFIAS 1ALt 22
SEAR N 43 R U2« [A] 4k (assimilation ) | 5+ fk (separation ) . il &5 (hybridization ) Flil Zk fk
(marginalization ) . [F]{b B IR G I df BRI Z IH 24T 5 JERMRAEY) , 5 B2 ERIH 2%
AE A 08 B 3 SCAR AR . 5 A 3 A0 3 ) 4 L 45 42 3K I [R] (global identity )
(ZhangfiKhare, 2009 ; 8e 45,2014 ) 3 % 4 tH A & X (consumer cosmopolitanism)
(Rieflerd,2012; ¥83h 45,2021 ) F17H % & M b0 3 X (consumer xenocentrism)
(BalabanisfIDiamantopoulos, 2016 ) o 57 A0 ZE M E PRFFA 1 SO 1R HEFR 2 BRiE 28 5
A 5 I R & B35 A 42 A ] (local identity ) (ZhangFIKhare, 2009 ) 314 2% B i o &
X (consumer ethnocentrism ) (BalabanisfllDiamantopoulos,2016 ) 4= 8RS A & & (global
company animosity ) (Alden%§,2013 ) o 5 B MG T4 3% 34 [R] I X 4 BRI 9 4 SCAb AR 31 2
SCALFR RS, I HH I B A DA TF] (bicultural identity ) (Kubat#ISwaminathan, 2015 ) . 11
AL NI AH B, B3 PR AR SCAL IR 48R , B 22 7 A R 2 ] o Josiassen (2011 ) filr & &
H7H 2% 2 BR AR (consumer disidentification )X —F4)& A 7E — & R2 b S B AP g (ELE ] o

(ZOWFFEITIR B iR A DR A I 1] R

IR SR R B A BRI S SO BRI T B 0 A R S5 S A I B R
SRR A S, BV A BRI 238 SCAAS B 1 SCAR PR o AT T L 1 2 3 SO RIS iz A 2 )
FE SCHRAE T BRYS BEAT  (F LT 220 5L T 23 SCIOE 2 F RS A A A e S, i
AW R SAC N A B o AkakaFll Alden (2010)45 Hi , A BR{H 92 S0 e — A 2 B2 4R S0k
ZEHE X FPEE A AR LA T Bh ARk b o BRI, 27 S0 T LR 1) A IR AT SO AR A 8 AT it —
PRI A o

ARSI S A BRI B SO SCRIAH DG SRR T, e IRAFAE — AP fig o — o 423k
TH B SCACERR R — 2SR, WATdenS5 (1999 )78 H LAl ME SC R Fh i 31 Ry 2% 34 Ak T
FRFR N 5 S OC TS A AR R TE 2K B N T 0015 5 3828 KU Al 3208
o AL BRI 2 SO R SRS SO PR AR (BN SR IR 4Bk ] 2R {5R iX 26 5
AT 5 SR AR 2 REAS 745 RE BT 17 3% b BB (Akaka il Alden, 2010) o SEPx I, FeL83C
AT 53 LA S 4 R IL T a B % A, AkakaFlTAlden (2010 )45 4Bk T 9% 5 S0k ONRERS
5 T 50 R P 3T T 4 1 R 23 2 A B R A ) S RIS A RN A5 AR G o B = S U A
AR Steenkamp (2019a) T BRTE 28 & SCALXT T ARM E B TR A= LAY M EEHEA T E LS55
X A AR SR BRI T S SRR IR T 23O ] [ K 1 — R S5 55
PR GRS XS ST B SO bR AR S B P R T SR A AL (W] R A, O g e 5 By
TH T R AR 4 1 BN ] 12 SCRR R T A s, e — R R 4 BRI 2% SCIR ORI 2 4F | 1T
AU BT P65 [ 5% 5 s AkakaFll Alden (2010 ) BT 21 A9 38 11 71 e REOARD T o 1 2 B
TR SEBR b, BRI 8 T S s A BN S0 9% 7 3 AT 38U 0 SCAR IR AT AR Ry 23l 2 Ak
(Steenkamp, 2019a; StrizhakovaZs, 2008 ) ., (R , A SORs 5545 3 17 7 3 00 14 2 R e oy
TH S T P AR5 1 DR AR o 1R BRI 1T 48 BRI 2% T A e BRORS D0 24 11 7
INATFR T 2 5%

INEZ G EE T (F44%FESH)
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S8 e BRIH B SCAb, ARG 4R T PG ok B R i AL I 2 AR g o - e — g 7
BB DN 2 T B0 i R 4 R (Steenkamp& , 2003 ) oS8 R AR M BRI 9 F A0,
i F e — 2 B AR O SRR B R SR e 2D T R Al R 2 TR BRI 2
SCARRE N7 (Alden®s, 1999 ) o 120 (v = ZHE TS BRERVE R A B, ROl B s 4l & F BOR 7
AR A BRIE G o R IE , AT SR A T AT SR Oy I L A1 ofe J e 4 BRI 25 5 SOy, I 3 )
FAET MRy 0 401 o8 B e 4 BRTH 2% 5 SCA BB R AL o T T X P AZ O A E A T A EE
FERT , H I F A A TAEAETRVE Z AR A HL 2

(— ) S A BR

1R R A TR B LS5 i R 7= b ) 22 57

A7 ek 4 BR T R I 2 5 A R O A T B R R A Bk A R T B U
Steenkamp?§ (2003 ) FF G144 b I 2 5 DA H1Z 11 5 | AJERAN Sl LA BR 1R X — 48, 0 e Sy
TH PR e FPRE R L IR B T R 22 R i DX A 6, sl e B s A% 4% v (i 2kt
GAEAF5 o T T OB A0 2, SR i R B P 2 7 Bt R M A B, o AR S e R 5% 2 R
FIAR 4= S R T8 9% 2 S BE IS A B 4 BR A B o 052 25 T JBRH1 S L G Bl P T 4R - ) =
BLAZ 45 T S RRAS 4 R SEBR b SXAMERRHAS BB AR B 2 ERAL AR 4k H 25 38Rl 75 52
T, e A ER i R 1 5 AR - SCAb AR I ZR TS AR PR T AR - R 2o [ B b
ST BT SRR IR R ST R A R R R A A BR S R A A, AR 4 i Rt mT S 2
B T BOR I 1 5 AR A BRI RIS, 2019)

2 WIFFE PTIAR K iR AR DR BIF 5 [ A

RAEZA S C AR L 4 W5 R (B AE A SCHR FP AE7E ML S TR 18 A e A — 2k
L pNEIN

S — TRV AERAE A R L, HATA =AM R 838 A S 8 o i 4
BRPEREAR I — B SRR AR P 2 R i R B AF 9T Batra % (2000 ) 76 5B &
J v SR T % R AT 2 R AR it RS T R U 45 Sy 30 486 5 LT M) 26 1 SRR Rl AR
P, BIVTE 9% 25 B 2 o R [ N R Y8 T S T AU 7 ) P9 B 5 o — M BRI
Ah I o # HR Zhou %5 (2010 ) ) R, JERAT A L4/ ML P 15 42 4 T = ] SRk P 1 sl AR 2 AR TR
J B S AR EE R T G0 R AR, T T i L4 DU 6 — o 32 RSB 11
AT, B4 L AN 5 R — e ) R R R ok o =y B ot R e, BRIV 9 2 B 31
i WA A BRIFF TP, R A3 P ) | S 2 v B ) M A7 A 3K R HEAR (Strebinger S,
2018).

TR 2 B0 R BRI R A o R R4 P R R 2 R A
225, B T PR B (8 FH 22— 25 Hl, AR RIS BE T BRI R A Bk 53X = A AEAH B
o S PR AN B, AN R A Bk E 5 X = A 2 25 S 2 T s S [ X A 2 i
TH SR EREE o IR A B RN S R A B A0 T DL S B AN — g e B B A A AR
G0, SRR T S BRSO R A R R AR AS A7 AE X 59 AT A
T YR IR 2 AT, E A BN R YN ;T 5 1 e LR o 9 [ P R A g X R
A AT B2 AR AR T I, AR A BIFSY ] 25 B DA 1 1) D T L A A X IR
DLIRAR SR b A R A B A R

5 AN — 3 X RIS PRSI T H— i & 5 x4 — 2 Steenkamp 75 (2003 )

AR FE XMW HR PR RE
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SR BN i R A BRI, T 5 B AR MR R A XS S A 2, PRI B X 25 57
ERME I T H, B3R A TACTRA B, A WA R kR B B A B e T, Ja%
SR R R AR it AR - MR AEAE AR BL BB 1) G R o 5k — i 7 =S [ i ok A i o 4
P AEAE DGR AR M AR A — 2 B A i (Lin &%, 2021 ; Swobodas , 2012 ) o R A []— i
JELRTE AT [R] Bsp A7 7 2 ) A BR P ADAS 4, o ][] B A7 AR AR A 2 BRYE AR 46 S Rk, Swoboda®
(2012 )R JH Likert e A iRt B xR g 1K o il i A A — 2 Zhou 55 (2010 ) 7
AR s Z R (foreignness ), W1“To me, this brand represents something foreign”; Ifij
HAAR SR ZE W i 3 < 2Bk 14 (globalness ) (Guo%, 2019 ), U1“To me, this is a global brand”.

AL H JBORN i A R P — Ry I 0 R 25 R 55 R DA 8 ) X A 5 3 A
A Ja g thitE— 20 I LARSE .

() AR o Sk fr

1 ABRIH B SO A S A o

SRRV DR SCACRE R BRI 28 SCAAE S R R b AR IR o Alden (1999 )X — 5 fif
A R SCh i 5 A R = ) SO HR R AR o A P 3 B L R 5 W I, A A AR A T B
HOSCARE AL ANS I FEIE 28 SO A BB AR S AR U SRR 5 & R m S
FEE YARAS 1 EI B SCIRIR Rk

MAHIH ST RT , BRI 93 SO e 6 /DA B I APRRAE - 35—, BRI 9 3 Sk e JF
ARG EERPREAL T TR R e 6 N2, Ja 2 T 3R R St o B X 4 5 2, 2 BKTH
B SCAE NI BRI 7E 23K BB P S0t 48— 19 e LR R B R A T 4 o S bs b, 28k
TH 9838 SCARE L AR 31 2 8 SO (57 A AR I 9% 38 SCpbe (7 39 ATl o ek pr AL sl 4k
2254k 7 X ST (Huang filHe, 2021 ; Okazaki&s, 2010 ) . FL AN, 35 7E SRR B PR bR AL
17 243K T 2 SO 7, AR O VR R 5 R IR A B A 5k o i)
PR 2R DR FH A3k 22 S Ak ) QS it A 3R 2 8 SCA e o7, N7 v A o R 0o A 28 2 2 53
PR, 7 A6 R 5 I8 BRI R S5 81 (B o 5 =, RS A BT % 8 SUAb = ki i o ™
) —A~ BRI, (H K TN A AR 1 S AN B S 32 67 w0 DN SC_E i, AR nf i R 38 ]
ST A AN R T 43Rk

2 VAR S R A R (R A 5 1) A

AR LIHTE AU L, 23RIE 58 SO B2 AR RS [ R AR BRSO 8 S
FH A ZH LA A (Steenkamp, 2019a) , PRI 225 X 4 BRI 28 4 SCIE RN o[RBT,
AERTH DA SO R 2 b Sul A 025 AN (] ] 5 7 A PR 3k S DR 2% i Ay LG 2 S S A 9 e
FLRI SO 0T LA RUOFA 4 BRI 2 34 SO e v i S SR R L e A, th T & 38 T 3 m %
iy A BR X — B IR e 3 T A (SR IRe iz T 7K B, 2013), L, JE T PT 5 Y
SCARAF- 5 R (U0 5 45 157 P b A0 Ay A 4 3ok 2% SOl (67 1) A B AR S e i ff
FESE ST 7 0 il R TG 1) 43R, BfFHE i ) RSOt B B sk O Tz, s
VU EF BRI it P 28 i R 58/ INEELSCAR A AR i b, 5 LA [ SR L, AT R R =R SR S
ATE ™, B 7 Ay v ] R 1) AR B AL TR K S WE FEAE B B BHP A SR AR T Y
BRI E SO AE IR 2, A 1] FHAS SO R St 423K T 2% 25 SO e o 743Kk 9% 5 UL 2
A5 AEVE 7 EI SR SO 73 26 [ 58 1 SO Sl i Ak Ry 23k o8 8 SCA L A ELE Ml R A AL it
AL BB BT 5T, XLk B E AR i — 2R 5T .

INEZ G EE T (F44%FESH)



M., 5£EBRELABXNARER

FEI 28 FH A BRIV 238 SCAR T AT AE TR 2, RIVIERAN it Rt 4k e R 4 9 4 SCAb e o, AR
SCR G IR = A AHDCRRIFZY F2 8 4 T ok, AR SORFBE SR i A R R TR IR, O LAt g i
R BT AL 2

(— IFFE R« SRR R A R 1 52 M) 235

S FAEIR VA AR A Aa] B AN (X — )R |, E 2R =R R 5 3R TH
PR S R B FNIBEAR R 451 CAZ A B 8 (Sichtmann®: , 2019 ; Steenkamp4, 2003 ) o Fii P &
7R TR R A R Ay 7 A (RIS RO | J5 75 H8 s 1 TRl LA BR R G 7 A R
MAVRE N o {5 5 B HE BRI R — R B fs L, B 2417 305 BN 5838 k0 2 o o e AN
SE I, BT LA 9% 54430 OC T b BT AP SR A5 2 o DR U, SRR AT it L 4 P T o g s A
O it e M (o 65 R P B4 ) R (A1 0 5 (o T 21 85 G 28 B DU 2 R P R S — T 7
BB LGS H IR A GEUR, & 0 b s I 33 0 S R A R SR S MR 7 B 38 1 7oA T ) o R ARL Do 45

TCACAEE Y P I A R R A BRI A ot W P, - o T P B A [ A it R ARL

WO ] BN T S AT O R o A, BFFE B R 45 ] BV —r 2 W EE e RA B
VERTISRE 5 ] B2 A5 R A R JEORTT it et e R M T T 98 2 A Rt R R R A 452 B AN [ T A= Y
22 SRR AR IERT ST AR L PR

®1 BARBEHREZWBMARREAR

BcE CGiEly) | W | SRk || Bl LWL
ez VBRSPS E S0 6 0 A
Vournal of (=2 VIF 1 A it P S A S AT B 5 BRI AR
Steenkamp?5: International E%*H 2% i\E i‘&m L P S L B A S [R] A JERET A
(2003) \Business M%ﬂﬁi@ ﬁjﬂ}@%% {g%‘g S BRSNS AT BE R G S AR 1k T B
Studies o b e 3 [T SIS A B 1 2B
] S S T A P S
R e rg (TR RO G e PR 5
Ozsomer Journal of {‘E%fii@: l‘& R A PR TEARSG  (HIX R OC R TE A IR E K
(2012) International [RAEELMZEIC j:‘fi L WELFAF I o[RS , ANGE SR AR A il LA %R i
Marketing PSRRI [ hﬁ;:té C BRI , A R A BR  EER  BR
RIS P, 149 ) L ) S0 T L e
I R ) 4 BRPE RS - Vi 2o 1F [ B
i ayg [HOVBEHECRLO IR COR B T
comis | e g e [T R SR EIIEBUTIE
Swoboda% ~ [ournalof [IH L VB A B RN A TR A
(2012) nternational | Bt vy | VE VB e opc 'y o o st e sy
Marketing  [PUTHERE CIBN LTI by v o ot S 4ol e g
AT e, B BRI A
A
Sichtmannfy  fournal of the [F3 5 HIE RIS SO E M e e 5 ot e e
Diamantopoulos 1467 o B . eI AR =T B
(2013) Scionce i T (7 0 I LI A2 ) R4 R TR i R 4 R
International 1 R 2 il FNSE i Steenkamp 25 (2003 ) 5 T8
Davvetas~F Journal of s oy gy f& o ;2 g [ ERRE R ZE ML A5 R
(2015) Researchin |7 77HE i BRI R IE N 2
Marketing s Ti) , 388 3kt P B O o 00 S ) 2

AR FE XMW HR PR RE
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B ECER) | WIT | B [ RO Bl WL
Journal of iifﬂ?’gﬁﬁ ﬁﬂﬁg;ﬁﬁéﬁg %f/’zﬁ%ﬁ%*ﬂ@ﬁ:ﬂ%ﬁﬁ*ﬂﬂ%%%ﬁﬁﬁ
Xie%5(2015) International ({7 7S . |1 SN i ’yl;ﬁl\‘,@%%ﬂuﬁiﬂ%ﬂ?‘ﬁ}ﬂfﬁ%%ﬂmjﬁ%ﬁ
Marketing DMz 0 Rk S [T UEE MHECLIR AR iR oA
KRR [ o i RS AT R S R
ok TF A B (s, A o A BR
s B AER B TE ) R DI RE O (RO R (T
Swobodal - pournalof ;'}gf“;ﬂ P REAME 56 AT AR Rl BRI kb
(2016) oo gty PV EL S| B LA L5 S A
arketing  PWITERE o pgevhpn g2 0 e R .0 3 SV 55 81 5 B A BR
W AL S
e F it L T i A e 4 B G
\ sk [R5 R A
Sichtmann Journal of Y‘ﬁﬁ%%lﬁ%ﬁ?ﬁ l‘& R i A Fﬁ%ﬁﬁiﬁi‘i&%ﬂ‘(ﬁﬁ%%ﬁ%ﬂﬁ]%%
(2019) Business FE-$LIVN i‘&u\;ﬁl%ﬁi M WA SE 5 [ o U7 , X AR R A i
Research I [E HES {ﬁ#’% o Hﬁy\ﬁi VERHT T L BRI TR AR [ ST % 3 5
v P A ) 56t 7 S TR e 5 A
BRI PN AL
. 5L A G R R UL L AT 9
Journal of F;E*E WJ%‘;E @ﬂ&%éﬂ? L EX \Eg%ﬂﬁ]%%}*‘ﬁﬂﬁ?éﬁ
Diamantopoulos ; onal m‘%’*'&i M THPRE RGPS AL, LS TR TR ) F0 58 7 o
4:(2019) niernational 1 e [T A ek AR AR TR R 1 %
Marketing e PR BT RO CA RUE R 9
© PN
FEEIE . AR | e N
S Journal of  |A] JeVE—7] P IHREMME O ‘}E‘g%ﬂ;‘i%éfigﬁﬁmﬁbmﬁﬁlm IE{J"TTE
wobodafl P01 i B e [T B B sk
Sinning(2020) ! ERIEER T 1 3 NEOS AR K PR 4 2R it 22
fescarch B e LA R 5 RN

A VAR B S R BR AR D — b sl e, mT TR s B STk T A R
LA, B X B A by T 1] B R e 32 8 [ 8 T 2 TR 2% 25 = TR A 98 5 22
BEIE , DA BEIE— I R BV — B R AR, OF A A BRI AT I
SN A SCE S A DTSR 2 L, T E 2 5F SOl 57, 42 AR TE bl o

S, R R A R B 000 T 2 M RO o i ST S 90 e i M B 355« S 1 0 S ke
Heeerf 2 5 5y i A HT BRI TR 1A A SLEGAR AL T AR SR BRI 4632 3
BELAS: 43102 E T4 3R 9 SCA i 06 7 SCAR R S SRR A (EDUL .52, [ skt 5 74
J7 M B AR (Steenkamp, 2019b) FEIX R 5, BRI R BRMEAT AT RERN — MR TR
BE7 . GuodE (2019) IMFFE R BT, X TRl AZR LT3R A SCALTRAE B R ARV ™ Ay, B A Bk
i o B AR A - G AR (LT G i) S0 T 98 0 I 287 i B 2 A o o B ARG AE T, 7
RIS B SO (R BUARS 3CA S 2Bk OCA ) 235 1A TH 9 8 XA SO B BBt , BETTCA
TH 2 XA L SCAT AT RERE A K SCAL AR NS G AYHEDE o X P IR AR 2 BR AL ERE AR 52 LA K 7Y

SN I REAR RS SR AT T O S Hh e M, 25 3 AT P [ ReOu DA B H # 4R T SeAk A
5 o R A AR BRI AR FH A T BEBORBE/ N o iy 15 A HE AR (ELASHIR S B0 Tl - SRl e = Bk
PAEANART 7 Az S TS MRV SORE 7P A G 558 SRR il R A R T 7 £ B i ) 670 TR 2 e S 7 i —

INEZ G EE T (F44%FESH)



A H, T ARG A B A A P [ A < JBR i R A R 15 S Bl A AR 2 LB A S SR 1 T
AR = AT P 2

55 TR it R A R AT R o AT BT A, SRS TR it R A R T R A S SR AT
ST BN T an o] S8 1 X Al R D AT RS S o T A IBFSEBE R 1 3 i
W AEE AT A5 B B0 i R A kPR T PR A B T2 (Okazaki®, 2010 B EESE,2019) . Eo A,
AHICHFFTHE T it 8 1 PR AR T MO8 AN [ TR TH A A (B T I [r) 52 M 4 2 3 X i i 4
BRYE RN T3 5 RO ST 8 0 (DU U] 25 BT Akt R i ROV S, 2019 ) 6

R, U5 T b BRSSO Ry i R B S AR AL T R R . L, o i S s
2% (2003 ) A B SCA RIS & J T T AN PR AR B 40 5 R BB AR HE oA TR A
PR35 (2008 ) WU~ 5 <B4k Hh [ 1T 32 1 PPN A0 L3 H P i R Ak A% 0 o A1, I8
TFF 53 35 T I SO & JR s v 6L A S A iR B S e, A Ry i FHA 2 DR R SRms VA i AN
J RS A (X 9 R 4, 2020) IR V8T v ] SCAR A it AR 2 55 R0 i L A R Tk A A A o O
FR i 1 A SRR R A LA BT AT A 1 i R % 2 X R0 ot R ke ™ A A o 2 ) o i i
A T Lt v SRR it R 4 3o o AR D o OB AT Rt L A R 7 B E 2 A, X
SN FE 2 BRAN [F) T 4L R A5 A7 AR I SO 25 S 2R 5 sk S [ RS ) oo [ S Ak T s 4k
i LA IR A R S 5 VR

55 = ARk AL E R AL B 30 56 R cHuang fTHe (2021 )78 & T4 i AL 5 /1)
SCHR [RTER A $8 FE 52 5 4K (nation branding ) FI4ER & 1k (global branding ) # h P~ %5 U] Bk
F T AR A BRI 53 38 A JR LA R BIF G B 05 ) 0 98 25400 g A 00 7 Y o B
ke 22 1 b R ) A, TR R 2 A L GO 4 A A A S LR — et
EIZIEZ A0 I 2 T E R R RS RS I S0 [ W G2 10 33 ] sE MO, o (B S — 2
M2, HETC A IS 2RSS 7™ S S 5 77 5 [ R S ™ 1 B 8h e &R _EAR 8 T SEIESS 3 (e {4
HEE,2020) o PRI , AR SCHE M R GTIEATN R 2 BRME Q) s i L AL 4, LA e fal A 45 F T 257
AR S 2 RRIONE , T — 2 AR e % S ™= E S A0 A o (RIS, X BRI X 3 2 Tl adh e 171
(ISP S| SURENEE RS -9"8

S50, BN i A R A 2 L E B E AL R AR R AR B, 9 Hax— B
AR E T 500 B i (Steenkamp, 2020 ) , {HZDAG WFFE BT IR i R 4 R A 532 i) i 2%
MLk AT R R, ANk b R ESGE S 2 b U T 535 i AR A 4 IR 2 0 A s A B R
2D (O A2 A P A B 28 55 AR ST ), Park 55 (2010 K 284511 R 53 AR Rl Y
JZIR o 5 AEK 5 RGACAIFGY U 5 T 8 (%) WA 3K AT BE ol AN R AR R T AR L, 4 b
W ELER A 5 R e JR i AT 22 B U T 5 1 S22 UR ) b B T Oy, 0 2 % i LA AT 4R B
1 I (Park %, 2010) o T4k I AR Bl i 26 1 IR T8 4 22 5l M5 B S5 5 BT 9 B 7E A JE R 4%
23 [ v ] P 48 B A R A AT LS S, 3K B 700 BT 23 A B BN G A8 P (O BB AS AL
SRR ), DRAT B 15 B B N BRI 8 45 5 Bl 9 54K (BergerfIMilkman, 2012) .
{ES—HE A2, Warren%§ (2019 ) FIr & J A9 il i J% (brand coolness ) BESA0% T AT A @ A1
FUNGERAR T RREE A5 B IR S AT A A5 e 2 2 AT i a) o fR S [ s DA (EAR:
TRV ) 455 IS T4 2 56 28 IS RIIBE AR W £ A2 AT R B 2 15 R A R TR S
A BRPE AL T M (E Q&SP 23— 1, 53k = AN FRISAH H, & R IR P I8 e 75 78 S KRR
b AR B i R A R A AE 2R R (R 5 5 B AR [ RAT B T AR S G0 Akt
AL SR FEE AT S T ARG, BBAE Ry il = BEUR AT 24/ N U B % B 2k B AT Rk
] BRI RS B TE 5 1
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(O 8 el b e A 1Ryl 2 3 SCfbe for

X T 2RI 2 8 S NEFST , 24 A B NP B R TT « e — A an el # 4k 2 5 5C
MR T 5 FE R BT I B G BRI 2 SO Y 22 AL S B T BRSO R A 4
A T EAEM B BRI 238 SO (L SR L 850 5 J5 8 2 BT I 2 38 0O B ) A1/
MBI 1 G838 R A A 52w A AT T X6 4Bk 9% 2 SCAb R (5 AR 88 1) o AR SC A% iy 4 it
T,

De Meulenaer® (2015)F#I87 1775 305 AR IR A FRAMRH AU AT R g4
BRI 9 SCAbE 7 b 22 SRR PR R B, 15 SO R P R G A R R L A, X I
WABE = (T 5847, S RS PRI 5N 0T 5 A 400 b v Sk o A6 R o %o 1 0 AR 7=
CRRLR ), 44 R DU) B R A5 58 Okazaki 5 (2010 ) WU MY, AR ES T 45 FNREAY ) A 7E A i 4 BRI 7%
FSCARE 7 AT 22 SRR A E T A St LA 2 AR BB A )5, ) i &
2 TH ) 5 R AR (N DS TR M ) o 0 21 38 X 3o o )2 T B AL 7% B SHE AN T P o
I SCAL, , PR T8 A R ) R SR s A BRI 9% 8 SO (5 B A [R] [ 5 22 (B e A 8 o
AR WA, T2 AR 25 5 ) A BRI 235 SOk 7 5w St P A A0 o g1l
GAE Sy AL AR AR RN OURE S B 7= i, 18 AR AR ER T 1 ok 6 B 24 R ORE 4
7 i E 2R FHAS 4= S 1) 3 5 57 (Zhou A Belk , 2004 )  AH L T-4% 40 1 F MR AR 4RI , 24 7
P BRI 2 SO A _E BN 2 (Hung 5, 2005)  F7 51 L, AkakaFl1Alden(2010)35 Hi , A
R AT B B T B S A BRI 2 3 SCAb R 7 S, 7 A A 2 A E A Y M T 3 N A AR
ok 25 S BRTH % E SCAR P o TR ZEAS [R] () SCAR AR S BRAAR 1= 1 I I T RESE A I

LA LA SCRRAT , 24 AT AT AL e BRI 2 4 SCAb e S A g iR A D 3F B2 L)
TEVESI TR T AR A rh E SR 1 =, SR PR L2 o

Si— , TP E T 2R R AT A ROH e A R T B S e A IR B, A G T B T A AR Y
9T EL A5 224 B TR (Guo®, 2019 {1, 2017 ) X SEHF 5338 HFf o E T Z A
FRAR T R SO 7 DGR 2 B4k it Rl 1o A v L T B OR PR FL S A I A
OO S SRR L, AHX P SOt 3, T E TR AR AR R N AN AN 1R X 4
FH P T 2R St AR T 3% SO A R T 1% 290K o 1 3L 1 SO0 A RS () BIF 5 I 2 4t
TR, B RV SCA T R AR U IR AR 25 53 (RIDE R 55, 2018)  (H gL rp
] G 22 B A A e e Aol T 5L BT PN (09 2% 2 B B, BT A R i 78 UIRRE S 326 N8I 3L [ 1
R (XNHERAE, 2020 ) 3% 3R AR AT 38 00 b B T 245 Bh A g BRI 2 8 SCAbe 07 o B it
S5 A THEATRIT G ) B A AT A rh T2, QnReal B A PHRIRE =58 A B T
HEARERIH T SO AE 7 73k S [ 0 AR AR A FIRRAE 700 1 — 20 % A A BRI 2 Sk
A7 v L T R AR A 3 9% S Ak 7 1 TP E DT R B AR TR 22 S5 oA i v T R A
Fa BRI T 8 SO v IR AR b 25 577

5 BT S R ERTE 2 SUIE O B AR S Al LT P R TR B, aniE
TS AR ANE BRI e A R LR R [ B33 o K 400 ol R B SRS 5 T 2 25 it
il A\ %5 (Steenkamp , 2017 ) o S AT, A A B AL ol A T BRI 2% 3 SO o ik -
B X R BAE PN I T He— , Fi TR AR R BB A 1 LG DI ARl 0 2 B e R A — e, 3k
Al BT 2 A B ko A A S — R Sk o X R AR Y SCAE R
P25 7 22 R R P T e A TR, R T A T B R — e 4lipe 1) < B IE R S B BRI 9
SCAR A AR T B SO S B BB R o S ARG AR EL A A AR LA = R
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BACHIRS 5 S 2, BT e B A A A AP R URIH 93, e i 2 5 VR TH
3 (Gensler¥, 2013 ) o XA AT RERAT MK CoAR 1 (19 2 BT 218 SCAb e LRI, TRt BT
Ja N S TR RS R D g AL , B8 28 B 58 AR R A BRAR o R et | o o AR T Y
[ R0 - B A AR T A B TR A ) A sk 9 SOk xR ph B A T 2
SEA T Y 22 BRI B 2 SO HAT T RNVRRAE 24l 7 5 BE AL B A S R RS T S er 4 4

BRI 2 AL E LT ik B R i — 2k 7
(ZOWFFE R = BRI 2 H S E N T 9 S
BRI 98 SO L O RCR O 755 1 B A DGR AN (EOL O BRI AN A SE TR
fiE(Bartsch&%,2016a ) o LA T 4% B3 =R AN [R] 22 42058 X6 4 BRI 2 SO e (07 25 8 ) 52 I
X 2 B i R 2 B )2 ) (BRAT W AT 1] T LA o ot R o o e 4 B T 9% 2 SO S L), B~ St
APRRIERTIE , N2

R2 HBEEXNEKEBRE XU EMSENKREFAR

den | DOER || Rt PoL LS
it Lot o 0T LI o B R S T 2
(2006)  |Research in Mo S DOt R A R {8 e B SRR 114 T B B
Marketin LE o A A A BRI RRAE 1Y it BRI 2 LA
g
WFFETIRIT 1AM S 93 SO LS B I B Y 56
. e Journal of o o | B0 ST, FRHCHEIE i T 1] S A kN R B 1R
eI termational [t AT AIR AL (RO ASIE s P
A/ Marketing G 3 1 [0) 5 M ) G R4 e 2 XA 3 o
e SCAE 7 S B D
Dalmoros Journal of /I\)\E':EE@ E —ﬁi%ﬂm@m@ﬁim%ﬂ@?ﬁ%%lﬂﬁ
(2015) Brand AFREETE (BRI 0 SO BB E T4 =5 AT X 43R 235 SC
\Management b 57 1S A
PRER T SR AE IR 5 | A 3K S AR Gl SR &
. s Uournal of N I, A 1 2R A T o T [ S0 4 RO 2 ) R4 T 9%
oo hnternational | oo™ [FXTARI IS G S i s BT RS
Marketing TU ek e s e A 3K 2T 1 SR BRI 2 A BRI O
A S B A
THPEE R [ 9 RGO 32 SCRUSCAE TR 4 AT i 1 ) 52
Strizhakova P44l of G EE e AR R N4 i 1 2 2 X 4k vt ek tﬁfﬁ
2 (2008) International | SCACTF FEAERGIAAL A ARXS T4 e 52, 1 3 R
Marketing P AEBR s 3 S A 3K [ RO 4RO BRI 4 1 1) 52 R R4 g
N EIILPN
TH 2t PO B L [m] e 21 5 0 BRI 9 Sk
1 %ﬁ%ﬂ%[ﬂ%ﬁﬁ%&jﬂk%ﬁﬁ@ﬁfgﬁﬁ?,'ﬁzl[ﬁ%”lﬁ]ﬂ%
B Nijssen®l  Journal of 5’#[}% . Zl:%‘xﬂii{ﬁ P A E LA A 4 T 2 R
Douglas  |International o E)%% 5 H 0 S SO A7 i) S 2l % S LT 2 25 S0k e
(2011)  |Marketing :I;/DEX S ARG, TE ) SE0A T % 5 0 AS I8 e Sk e
LA BE T, (ELX 2 BRI 9 8 SO L A B i 4
EALENTES
Journal of MARERS RAF AT s 1 28 R4 BRI 25 S0k
Gammoh?5 |Product & IR [E RPN R T XA 1 S SCIE SRR 5 10T 24
(2011)  |Brand (Ul AR BAG KPR, T % 5 X i3 W b S 167 19
Management PN 257
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Fz2 &

ﬁi%ﬂ!’@%ﬁ WE | Bt Bl
58 2N A LD S5 T G T 2 1 L B )
Aldens Journal of P o 2B il REATT Sy 2 ) B T SR b £l 2 A0
(2013) \International e ? A ) [ RE A T REFEA= 520 I, A 15 AT &
Marketing & T RBRAA RIEGE X — M FEWIE T & f0
J— O e 0] BRI Sy 2 1
sprpe [POCFHAAE T 2 EREE S 2 R T R 0
Bartsch’ Journal of ] ARkl %ﬁfﬁ HA B BHIE T ) — S IR T E ]
(2016b) \Business j.}f}’z? e X —PgAe Eﬂ%ﬁ'ﬁ%@ r'ﬂiéiﬁﬁiﬁ(ﬂi [A] 52 M R P AS
IResearch o f@’iﬂlﬁl RGBS A [R] T 42 2 7 2 8 G Bk Y BTl
HEJE *X
tcontam VER] A DG T 5k, Lo VT 2 bR A T 26 AR 3 MG T
Filde Jon P ournal of ﬂ'{? HE. %ﬁ?jﬁﬂg(ﬁﬁﬁﬁi, iﬁ%%?ﬁﬁﬁﬁﬂﬁéﬁ%ﬁﬁﬁﬁ
Goroo S Marketing [T (RO AR A2 1 S X 25
RBERUBE (B i R A S L T K B MBI A
B8 BR9E T L E 115 AR s i 25k
1mmm%ijW¢l R | AT R 25 T T A 5 R AL R
gy 20100 e i IR 5 A BRI BT 58035 FLUA o0 e
%ﬁwl arketing BRIy T A B
i ldents ﬁzzgw DAL (1R I A RIS 55 SRS 3
(2006) [Researchin VGBS [FIHAI AR S 11 20 VAT R BR i 1
Marketing LiTE i 4
e R memational iy [FIPFHHA IR B S RS AT
oy Marketing 0] EL R BR8N

SN 7 AH T FLABBIFSY 208, 12 328 A Bk RRA I ) A AR S 1 X
—WF5Y EBAAFAERE Z [, e A5 | & 1 A SCHFSE B9 U8 (Diamantopoulos®, 2019 ) 4%
SCEEA A TS AT 2 A D R b L SCpe s o $ = AR L2

55—, T E S E 5 43R 9% 5 SOOI e 67 A B 4 1 5C & o Akaka Fll1Alden(2010) 7E
AYHT BRI 9 SCAb e LA, IR AR T B3 X L s A PR AR KRR - 32 BAR £ 304k
B SE (H 2 B 52 R A T 1 — 22 90O BB 1) A A0 A (R 2 K 2 3 T 4 Bk i
PERS 5 AN 5 5 —Hre 59 B R SCIB ARG 52 XTIt , Huang fiTHe (2021) LA 5 Ak R A, $ i
T RAE A I 43R T B3 SO RE (07 25 B Aoy ) S Ay o LR 3R W, T 175 >R e 1B [ 52
M v [ 9 9 2 X A B B0 3 SRR T 2 5 AU T %o 4 BRI 2 3 Sk 8 7 B S i i T o X — 2
2, AR I AT AR I SCAb , 8¢ M A A S B S RN , AN 25 A SRy R B S
FRPESE SRR b, 25 BE 2 SCA LS BB 55 R 98 8 v % 11 JF R BE A 2T Hh (=13 2 4 ) 4
BRIM B SO e O A5 BE M o g T EL 3R N, SCAk AR 7R BEA R FE U8 2 2 — 1 A Y
M (A S, 2017) B BIFGOR LG | A 840U, S8 5T T8 9% 8 SCAR 1A 15 PO RA) 8 A ek B g
WAV o AR SCIA A 33 A 05 v e 758 1) et v A T 7 A 8 2 B BB T L, A Bh Ak A
JB FE PR AR 2ER LRI T

55, v E SR M (B S 4 BR AT PO B 1) 44 85 1 B Bl o F BRSO AL R B 1 UL A5,
TH 28 X 2RI 2 S A 0 28 B A 4 17 B 32 B A = SCAR I ) R 4 3R SCA ) 14 52 0],
ARG AR IE A BRI R BRI 9 2 1 5 32 A A R3O BT 1) ) 2 ) S MR RO B, A

INEZ G EE T (F44%FESH)



ZMEAS - SCAB R 2 (CREIREAE, 2021 ) o HLAn, XFF i 3% 8 B ol 1 30X — S iy & e 54
= SCACMME AR AL & CHL AR SCAR N R] ) 25 AR EA TRIFSY , WA £5 A HEE (PMEEIREE, 2017).
EMNEWNANE , X FF 5T H R 38 A 2 UL (Balabanis fllDiamantopoulos , 2016 ; faf (41155, 2017 ) .
SEBR L, 1 2% RO 0 35 P KB s A W, DRI, LR i RN A T BEAZ 3 e O R ALE R
SCACHE B 52 M) o Y A SEL B, AR SR P ) SAE B U5 4 kA O AW 1) A 25 9 L B
K Z AT NP AR BE N LATRAL : He— 4B P [ SO R I35 1 PR 2R, 389 A R 2 1 O B ) 44
RN, A TSR RN, Y B B 3 SCEl B B 0 3 SRS M RN A7 B R
SCAR A (B 8 IR 55 o L T AR RE A — s BB [a] — 47 Ry R ] X — 5 ) R AR 1Y O
(Bartsch®¥,2016a) , #LU5 T H E SCIE M (EXRAE A R, R FEAH DG BR8P C B ] B 1)
SCACAR T -

55— A DG A B 1 U B 1] ) 8 ) PN % 7 [R) R 2 B Bartsch 35 (2016a ) X 42K i it
AUHIFSE S0 1) (B BT, 8 /A7 A6 194 1] T 4 R 7 2% 5 SCAb e 157 285 B O i (A 2 o (H X Se ) A7
TELUT [l Ho— M TS o, 2B R A 2Bk 28 I EM S LA s 2 ES 2 1
T DA SRR T Ik T S R ) X ) TR AR ) 25 5 = BV A ] AR A A T
SRR AT G E SR WA —BNEE T 2 AR 2 R AT R B SR
AR X 4348 & B9 B f T fiE (Diamantopoulos?, 2019 ) ., FL AN, Strizhakova®5: (2008 ) B 57 2
B TH 2 R 0 B R T 2 B B SR Bk BRAG AN, 5 i 42 v 4 BR M AS BE m - o (%
2518 5 B WF 5T A 2% (Steenkamp Fllde Jong, 2010 ) o I, AR B8 5% W MAKSEH Jie S 1m)
NGRS T ), 25 B AERE T ISR TR A [0 B ] #4) 8% A 7ok 2 ) B B0 R4

. Fit5RE

ARICHIGE BRI S5 S0, SINTRIPPIR T SO TE A A = R SR (T 2 # SO B
1B S BRI MISCAIE NS ), IF255 5 B 2 BRI 2 H SCIU R BARSR Hh T — > 208
5 S AR M EERM L, FEI SR BRI B8 SO A A AT A P 2 R it et e BR P T BT 93 S0 AE
TENL, BB T P AT WF ST A R Z AL SRl i, AR SCHR Y T = 5 28R 9 25 SCH A S R A
TR, 73 A SN i A R A MRS | AT A A R B SCARE (S A2 Bk Bl 2 S Ak
SENLIIH P 2 P A P E RS S A JE R AR R TR B AR SR
WFFEHR A BT R MBI ST 7 Tt = R B

S AEDFTEIR L, 2Bk RABT ST FLRAS £ WHE R a5 IR A G T bbb [ 4
AT AL SRR IR ) BB O T i, 72 42 [ S 45 A4 S UL A2 A SR 1 2k
b HfESh ARG b AR R A B IR 2R TR R SCRR [ e AR SCHE T o [ 2 55 S0 AE
S TEAS IR IT I o LS 5 91], 3 HEL S 8] A 0 AN 41 P R D — 1 M TR %
MR EINTH S Kk i i 22 5, sl FUREH ERH e 5 VR A DH TS REASR IR a2k Al AL Y
S R AL X b AT 5 B T A B AT 8 B [ T 3 B9 4 BR A AR D52 (XieRs, 2015
Zhou§,2010) o 5 HEANIR] , AR S A T BEERA R E SO A, LR AP Sk, FHIRT A Sk
R BRI AR R R R T A BR A WA SC (R R (Huang FTHe , 2021) o 1141, W26 BLAA F
T A SCA G il RERE & REA 2 MR B i A R S5 AR SOAE 3 T ARSI AA T AR A F
FERFAART T AR AT ZT , LABE Jin S Bt iR A AR

RIS L, FRTIETE 225k ) 4 A st i ik SR S AR A Bl , 45 20
[ YT S5 48 7 REASE Y A5 SR T RIS o RS T 55, 3 2875 Y7 7 S A AL F0 % WL L A7 i K
B A A ER A AL B RIS IR, AR SCRR P U I8 e — , B LSO R B A anfir b
RERIE T SCAE AL WP A2 TECR VD B s ) 0725 (] P A4k BE 1) 3l 255 12 o i ) 2
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AR TR 2EKIE 28 S e A el A% |, 23 (8] Sl a8 AE TR 9T 3K H 2 3 U e iy
5 X 22 5 7 ELRERAE I, v (5 B sh AR I 5 i, ol 8 1 B2 A i 1) PR 25 Fh IX 25 2 Y
T A ARSI AR R AF , DUTE A S0 N Bl 25 14 £ BE 8 7 An el 4 el 4 Bk B 3 Sk e A o HE
TR SCUTHR B R < A BRIE B SCAE L B TE B AR AR SCEESCR R O R A Y
Bt T HRTT AR OCHIFFEHE Y, ok 1 A B2 1 9 HIR 3 sl i R S 9 BT B8 R O HE 7 T 2
B, RENS R b FR AL T ELAT R VR PE ) SE R A I (T HERRSE , 2017 #4611 5, 2017) il
WFFE 8 AT e il 7 T X 4RV 3% 38 SCAb e N FNAS 38 2 5 SCA e S B, FE A 1] R TR
BEE LR/ PR B 25 AN, S5 AE G A7 T AR M sz ket 175 44 0% S0 i PR 1) 3 3
TR o B TE 543 (late positive potential , LPP ) #1iE 555 J M A FE A 56 (BRI BE S, 2012)
AN BE i, W 38 AT R 2 ) ik S 4 R 2 8 SO 7 FAR 3 3% 38 S AR e (s, PR
FAERG IE BT R R AR 25 57 ASCA 22305 | AR T B RE S IR A~ Xt 4 Bk
TH 235 SO o A PR

B MR T a5 A I B r i Bk AL T S T R . H AT BR S BRI DL 4Bk
TR EK H R R SR PR A T i A T T 2R 2RI s o L AN
S AERTE T UL R SRR B AT A A 2, B LR T S o, s R Bkl 28 S0 ik
SR IETATGE ™ o AH B 25 30 Aok 308 4 3R Ak i 35 %) A Bt 3K S ML i A A4 ) A A T 7 T () R
i AN TR BRI % 8 SO E S S S i M A RV, Y S AR VS T SOk 3Rl 2 I A AR
KANGEAG N, 1 R IRATE— e B AR T ROME 32 S RS 32 SORITEL 8 3 SC(RTRFE 55,2021 )
XA BRI T 5 SO RE N S EHh R BRYEZE BRI T | I RIS, 2o 5% 8 & R B 7 T SC
AARNEA ] RE S —Fh 60 (ot i A 78 77 (Steenkamp, 2019a ) . H ., VA BYBR 5L AL IS B AT
A KB X LA R R A BRAL TS 5 T A D A A BR T R T S B 15 4, A A 201 64F i 1 At
A SEAP A I A Bl T Y R T SO AN R S AR R R AN R JR E FAS [R] S
AR B B SR U Z AR AL . 7 BRI & R 2 i 1 20204F , 48 h it — 2 AR B o< Tt
W, FRATECH T 2 AN, A 5 R 5 32 SO i & e H bR . S5 2L, 4 H
Sk A AE 202047 I 35 22 A A AR 0 9, A S Sk 25 A5 BN IE A B 320 e DL TR R it
B B A ) A ERAG 3 TF R LAY E R A S SO VB T, S EE
(cosmopolitanism )—1ia] AT JE W1 2] vty 75 B i B0, A0 3 A VAN R 22 38, B R MBI [ B e 2
FSRIE B4 A M E LR (Rieflerd , 20125 85 45,2017 ) . Pogge (1992) 4 1, M X |
30 2P IR P S ) B T B o SR R IEAR L, RIS AR S AR R i A S S ) A
T A M LA B TT B AR AR (M (B B b, DL S E 5 25 SCAR ) 2 A v o T A 3 SO R
“ Nfimis LA S AR A S 2 A, Bp X ss i <45 e e AN Z <L R 5 (TF
Fs,2017 ;55,2020 ) o FRIZETH 5 32 SO R () 5 R LS 5 B b i RPN R] 5 2 T )2
FEXTAS N BB, 1007 IG5 500 80 ) A ot R G ) R 23 1 O A AR 28 s dE iy =X b o 5 4
BRIH S Sk AN R] 5 T2 SR RSB S SUb 2l R Rl A 20 iy SOk T R I
A 3 2 5 A S A A ABEARE R A i R 5 o (EL T A IR R A R A L A B
I EH & AR AFIE AT % SR Bl 2eth B 3 CHEE B b A4 S B sh I &AL F RS 1k, AR
WA 2K AL B 2 o

FESE

[11EBI 2, JREE, Fgh. JLTOr UL A AT 2% 4 1 BEi i sl R 5
134-146.
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Summary: Under the background of the combination of globalization and anti-globalization,

many Chinese brands try to go to the global market with the purpose of achieving brand breakout.
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Compared with Western developed markets, the Chinese market has a highly active digital environment
and a cultural environment that are different from the West, which provides a new perspective for global
branding research. However, previous studies mainly adopt the etic approach to conduct global branding
research, which is reflected in the construction of cross-border universal research frameworks or
research conclusions. This paper provides a systematic review of global branding research from
theoretical roots, related core constructs, and research themes regarding global consumer culture.
Particularly, based on China’s economic and cultural contexts and the current research progress, this
paper adopts the emic approach to identify main under-researched problems and propose new research
points.

Firstly, based on previous studies, this paper reviews three theoretical foundations that underpin
global consumer culture, namely, consumer culture theory, cultural globalization theory, and
acculturation theory. The three theories outline the connotation, causes, and consumers’ differentiated
attitudes of global consumer culture, respectively. However, these theories do not explicitly answer the
cultural composition of global consumer culture. Therefore, on the basis of synthesizing three
understandings regarding global consumer culture in academic circles, we redefine it as a collection of a
series of cultural signs or cultural symbols originating from different countries that are jointly
understood by specific consumer groups all over the world and can help them establish a sense of
identity beyond local. Next, two related core constructs derived from global consumer culture are
analyzed, namely, perceived brand globalness at the consumer cognitive level and global consumer
culture positioning at the enterprise strategic level. The main problems of perceived brand globalness are
reflected in conceptual confusion and inconsistent measurement. The main problems of global consumer
culture positioning are reflected in the ignorance of the role of non-Western culture in the construction
of this positioning.

Secondly, this paper identifies three research themes regarding global consumer culture. The first is
“influence of perceived brand globalness”, which is dedicated to explore the mechanism of how
perceived brand globalness creates value. The second is “how to build a global consumer culture
positioning”, which mainly analyzes the effectiveness of different marketing mixes in building this
positioning. The third is “consumer attitudes towards global consumer culture positioning”, which
mainly investigates how consumers’ psychological tendency, personality / values, and demographic
variables affect their behavioral intentions of global consumer culture positioning. On the basis of
reviewing these research themes, this paper takes China’s economic and cultural contexts into
consideration and proposes new research questions.

Finally, this paper provides three research guidelines for global consumer culture from research
orientation, research methods, and research backgrounds. The main contributions are as follows: First, it
adopts the emic approach to review and analyze global branding research. Second, it responds to
Steenkamp (2020)’s call (the founder of global branding research), which proposes to conduct more
research based on Chinese contexts. Specifically, it integrates Chinese contexts into this field and
provides useful enlightenment for domestic scholars to carry out local-based global branding research.

Key words: global consumer culture; Chinese contexts; perceived brand globalness; global

consumer culture positioning; anti-globalization
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